2 HOMES AND DECORn

The Saturday Sun n April 7, 2018

NEWHOMES
Proper infrastructure

A housing glass that
is half full
MARTIN SLOFSTRA
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EDITOR’S
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hat a difference a year
makes. Last spring, we were
mired in an overheated real
estate market characterized by a lack
of listings, outrageous bidding wars
and an overnight double-digit percentage surge in prices.
This year, we’re experiencing what
some are calling the ‘spring thaw’ —
and a lot of experts and real estate
agents are genuinely relieved that we
have returned to a normal, or so-called
‘balanced’ market where demand is
equivalent to supply.
And the March numbers released
earlier this week do tell a story:
• The Toronto Real Estate Board
reports 7,228 residential transactions in March 2018, down 39.5%
compared to a record 11,954 sales
reported in March 2017. The average price of a home in the GTA fell
to $784,558 in March 2018, down
from $915,126 in March 2017.
• The Durham Region Association
of Realtors reported 846 residential transactions in March 2018,
down by 30% in comparison to a
record 1,349 in March 2017. The
average selling price in Durham fell
to $598,412 in March 2018, a 12%
decrease from home prices for the
same month last year.

• The Realtors Association of Hamilton-Burlington reported 1,099 sales
in March 2018, 38.6% fewer than
the same month last year, and the
average price of homes declined by
15.5% from March 2017.
In hindsight, of course, we should
have all known this was bound to
happen. That double digit price
growth in sprring 2017 was neither
normal or sustainable, and a market correction was inevitable.
The question now is: `What’s
next? Andrew Scott, a market analyst with CMHC, says government
policy changes, especially the investor tax, along with the bank’s mortgage stress test and an increase in
interest rates, will continue to slow
down the market in the short-term.
On the positive side, consumer
confidence in big purchase items
remains high, thanks to a strong
economy and low unemployment.
That should not, however, mask
some real issues, of which there
are at least two. CHMC notes that of
the 40,000 homes added to the supply in Toronto and area this year, the
vast majority of those are condos,
and really what’s missing are single detached homes, larger familyfriendly condos and townhomes.
And don’t kid yourself, affordability remains an issue not only in
Toronto but also the surrounding
area. In its February report, the Altus
Group notes that part of the reason behind slower new home sales
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The recent slowdown in the real
estate market and a decrease in
prices should not obscure the fact
that affordability is still an issue.
in the Golden Horseshoe has been
a declining supply of lower-priced
homes to purchase.
Only about one-quarter of the
total 18,800 units available at the
end of February 2018 (4,400 units)
were priced below a half million
dollars. A year ago, about half of the
14,400 available units were priced
below $500,000 (7,100 units).
In other words, the overall dip
in the resale market should not
obscure the fact that a lot of buyers
are unable to enter the market.
At the same time, we’re hearing younger buyers would prefer to
rent instead and have less interest
in homeownership.
Quite the opposite is true. In fact,
according to new data, 80% of millennials would like to buy their own
homes but are barred by economic
factors that delay the buying process.
The real estate market may have
returned to normal but many challenges remain.
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nfrastructure is the foundation on
which the success of a city is built
on. Any resident of the Greater
Toronto Area (GTA) and anyone in
the market for a new home should
care a great deal about infrastructure.
To anyone looking for a new home,
infrastructure matters because housing in urban centres is not built in isolation. There is no such thing as an “off
the grid house” in Toronto or Oakville.
Communities require a sophisticated infrastructure of roads, highways, and access to transit, as well as
water and wastewater services.
We take it for granted when it is
there, but we really feel the pinch
when it is not. As residents of the
region we need to make sure our
elected officials make investment and
building of infrastructure a priority.
There are many logical reasons why
the development of new infrastructure
takes the amount of time and money it
does. But there is a second uncomfortable truth; according to Statistics Canada, by 2041 the population of the GTA
will swell to 9.7 million people.
Just housing these people will be
a significant challenge, let alone
having the workspaces, educational

facilities, and commuting capacity,
in the right places, to support the
increase in population.
Any GTA resident who has watched
the glacial development of the subway system over the last few decades
knows the uncomfortable truth that
we need to be building more infrastructure in the right place.
We have learned from investment
ready cities like Markham that having
the right infrastructure in place is a catalyst in supporting sustainable growth.
Infrastructure supports value creation
through industry, it allows us to move
efficiently around our neighbourhoods
as we go about our daily business and it
makes our communities livable.
In a region with a housing supply
challenge we need to make housing
a priority and that also means making infrastructure a priority. Increasing housing supply, in turn, is a key
driver of affordability.
With municipal elections
approaching this fall, BILD will be
asking the tough questions about
how we can work together to make
this vision a reality.
— Dave Wilkes is President and
CEO of the Building Industry and
Land Development Association
(BILD). For the latest industry news
and new home data, follow
BILD on Twitter, @bildgta,
or visit www.bildgta.ca.

Good communications helps to minimize mistakes
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YOUR
NEW HOME

istory has shown us that miscommunication can result in
unexpected consequences.
In 1999, for example, miscommunication among NASA scientists led to
the destruction of a satellite and the
failure of a Mars mission.
It turns out that engineers on the
ground were using computer calculations in imperial measurement
and the satellite was programmed to
use metric so it entered the atmos-

phere too low and disintegrated.
While far less destructive than a disintegrating satellite, miscommunication between homeowners and builders over the dimensions, appearance
or location of cabinets, fixtures, electrical outlets and other items can lead to
frustration and ‘unexpected’ results.
Recently, I visited a home where
the homeowner had requested that
the builder extend her cabinets by
two feet. The builder did as she asked
however the cabinet doors on the
extended portion were not the same
width as the rest. She wasn’t happy
with the result because the cabinet
doors weren’t a consistent size and it
wasn’t what she was expecting.
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There was nothing wrong with the
workmanship so the item was not
covered by warranty.
If there had been a little more
communication between the two,
they might have been able to reach
a more satisfactory solution — for
example, extend the cabinets three
feet so the cabinet doors would have
all been the same width (18 inches).
Or the builder could have explained
ahead of time what the homeowner
could expect so she could have
decided whether or not she really
wanted to make that change.
Problems can also arise when
homeowners do not understand certain terms — for instance, the differ-

ence between ‘hardwood’ and ‘engineered hardwood’ — or the builder
does not advise them ahead of time on
the impact of the location of various
features in the home. These are situations that ideally could be avoided
with clearer communication.
Many new home buyers have never
bought a pre-construction home
before so they rely on the expertise
of the builder to help them through
the process of choosing a floor plan,
selecting finishes and making the
countless other decisions required.
Ideally, a builder will discuss the
implications of those decisions before
the work begins so the homeowner
can make a more informed choice.
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If you’re buying a new home, Tarion
offers tips and advice via our website,
blogs and our mobile-friendly MyHome
Planner app. Our goal is to equip purchasers with important information to
help with the various steps in the process and with what questions to ask.
Clear and frequent communication
between homeowners and builders can
help manage expectations on both sides
and will hopefully result in a finished
home with no unexpected surprises.
— Howard Bogach is president and
CEO of Tarion Warranty Corp. which
protects the rigths of new home
buyers and regulates new home
builders. Visit www.tarion.com.
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